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Communication open opportunity, and turn off a burning fire on business choral/dispute.
Realizing the high cost of lawyer, expenses on court or litigation process (not to mention time
and energy), and the potential risk on negative effect to the company’s brand image, therefore
settling problem by communicating each party demand on the table and talk about it, is the most
cheapest, less time and less risk. We call it Jakarta BISA way, and Pasti BISA! (English:
definitely CAN!)

  

  

The key success factor when we role as lobbyist or negotiator is excellent preparation, and
seeing the “case” from many different angles, which include conducting investigation, due to
provide our client a better bargaining position. Thus, during lobbying the other party, our client
may have its favor.

  

We do consider the law perspectives, taking the benefit of our affiliation with a law firm, www.p
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arlinatlaw.com
, where our managing director is the co founder.

  

  

A good negotiator dares to say the weaknesses of its own client, to inform real situation the
client needed to know and the chances to win the negotiation. We do! So, how many business
disputes you have currently? Call us! We will represent you to negotiate with them.

  

It’s free of charge  till you have the result.
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